Conversational Indirectness Scale

| NSTRUCTI ONS:  Thi s questionnaire consists of statenents
about conversations. You are asked to indicate the extent
to which you agree or disagree with each of the statenents
bel ow on a 7-point scale (7 = agree conpletely, 1 =

di sagree conpletely).

1. | try to uncover people's notivations by what they say.

2. There are many tinmes when | prefer to express nyself
indirectly.

3. Most of what | say can be taken at face val ue, and
there is no need to | ook for a deeper neaning.

4. | try to consider all interpretations of a person's
remar ks before deciding what he or she really neant.

5. Many tinmes it is inportant to deeply anal yze what
peopl e say in order to understand their real neaning.

6. M remarks often have nore than one neani ng.

7. | wll often |ook below the surface of a person's
remark in order to decide what they really nean.

8. | don't usaully spend very much tine anal yzi ng people'w
remar ks.

9. Many tines, people are not totally sure what | really
mean when | say sonet hi ng.

10. In order to understand someone's remark, | will often
| ook at why it was said rather than what was sai d.

11. Oten tinmes there are many different ways in which ny
remar ks can be interpreted.

12. | don't usually | ook for deeper nmeanings in the
remar ks of others.



13. There is usually no need for people to | ook bel ow the
surface to understand what | really nean.

14. Oten there is nore to what | say than what appears on
t he surface.

15. In nost conversations that | observe or take part in,
| find that the nost inportant neani ngs are often bel ow t he
sur f ace.

16. | try to be a successful comuni cator by uncovering a
speaker's deeper neaning.

17. People have to spend tinme thinking about ny remarks in
order to understand my real neaning.

18. VWhat | nean with a remark is usually fairly obvious.

19. | usually assunme that there are no hidden neanings to
what soneone i s sayi ng.



